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Can JHWalter Sell
My Home?

A unique home -
Stone Farm, Thoresway, Lincolnshire

During 2002 JHW strengthened its
property agency team by taking the ground
floor premises at 1 Mint Lane in central
Lincoln and by the appointment of two new
professionals, Chartered Surveyor Rob Ward
Bse, MRICS, Faav and Estate Agent Patrick
Welby-Everard, xaea. Like many of our
employees both Rob and Patrick hail from
Lincolnshire.

Our client is our first priority and so we will
only sell your home if we consider we can
do so more effectively than a mainstream,
high street estate agent.

We regularly sell unique properties -
country houses, equestrian property,
building plots, barns for conversion, houses
for renovation, farms and building land.
These can be of any value, from a small
cottage to a large country house, and city
living to a barn conversion.

Individual service for unique property

We offer a traditional service in a modern
way and have the time to treat you and your
home as individuals. Our aim is to make
buying and selling through JHW a
successful, relaxed experience; a JHW sale
board will be a mark of quality that you
trust and can recommend with confidence
to vour friends.

Individually tailored marketing, our
knowledge of the planning system, option
agreements, development claw-backs and
restrictive covenants, together with careful
lotting and different methods of sale, such
as tender or public auction, will add value
to any unique property.

If you are thinking of buying or selling,
we will be delighted if you call in to
1 Mint Lane to meet Patrick, Tim, or Rob.

Telephone: 01522 504304.
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How Valuable is a Farm
Tenancy Agreement?

Not surprisingly, many farmers have
real mixed feelings about remaining
in the industry - particularly tenants
with little or no return for their effort
and investment. However, in some
cases tenants’ minds can be made up
rapidly where the landlord pays
handsomely to buy out their interest.

The negotiated tenancy surrender
has become a feature of professional
practices such as ours over a number
of years.

Traditionally at the end of his career
the tenant surrendered his tenancy
back to his landlord. If dilapidations
could be avoided and a good tenant
right valuation agreed, the tenant
would retire happy. That is if his son
had not succeeded to the tenancy.

Tan Waller, senior partner (right) and
David Wright, managing partner (left) outside the
JHW premises in Mint Lane

Many tenants die in harness, leaving
their executors to negotiate the end of
tenancy valuations and their widows
to move off the farm if a succession
cannot be secured. In the past every
effort would have been made by the
next generation to hold onto the
tenancy, which may have provided the
family with a home and a livelihood
over many years. Today the next
generation is far less interested in
taking over and who can blame them?
They want to pursue a different career
to their fathers and grandfathers.

Not all landlords will buy out tenancies,
particularly those with no intention of
selling the land, but there are landlords
keen to strike a deal. The opportunity
to sell bricks and mortar at this time
may be too good to be missed. The
residential market remains incredibly
strong, often making the house and
buildings, (perhaps suitable for
conversion), more valuable than the
land. Many landowners hold onto the
land, but cash in on the houses,
cottages and buildings.

Some tenants may use this opportunity
to buy the freehold themselves, their
tenancy putting a discount on the
purchase price against the value of the
farm with vacant possession.

No two deals are the same and the
terms negotiated are dependent upon
the particular aspirations of the parties.
But there are real possibilities for both
landlords and tenants presently.

It does not always pay to show your
hand too early. Before you make a move,
take professional advice.

Ian Walter
Direct: 01522 504333



